DIGITALSCALE LAB = FREE PREVIEW

THE EBAY RESELLER
QUICK-START
PREVIEW

A short, honest taste of the system inside the full eBay Reseller Master
Blueprint — why eBay, how to think like a reseller, and your first 7 days.

Why eBay Reseller mindset Sold comps basics 5 starter categories

First 7 days

Free preview edition. The full Blueprint covers 16 parts in depth — see the last page.



il WHY EBAY

Why eBay, Specifically

You don't need to build an audience from zero. You're plugging into one of the largest
marketplaces already built.

THE NUMBERS WHY THAT MATTERS TO YOU
® eBay generated $79.6 billion in gross @ You're not trying to convince strangers
merchandise volume in 2025 alone. your store is trustworthy — eBay’s buyer

protections already do that.
¢ About 135 million active buyers, in 190+

markets worldwide. ® Used, vintage and one-off items are
welcome here in a way most other
platforms don't support well.

® Unlike a new Shopify store, buyers are
already searching. You don’'t have to earn
traffic first. ® The tools to research demand before you
buy — sold comps, sell-through — are built
into the platform, free.

- You're not starting a business from nothing. You're learning to operate inside a market that already exists.
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MINDSET
Think Like A Reseller, Not A Buyer

The single biggest shift when you start reselling: you stop asking “do | like this?" and
start asking "would a specific buyer pay more for this than | did?”

A BUYER ASKS A RESELLER ASKS

¢ Dol like this item? ® Hasacomparable item actually sold

: . : recently, and for how much?
® |sthisagood price for me, right now?

¢ Isthere a specific buyer who needs
exactly this — not just anyone who might
like it?

® Would this look good in my home / on me?

¢ What's my margin after fees, shipping and
the time this will take?

Every item you consider is a question about someone else’s demand — never about your own taste.
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@) research
How To Use Sold Comps

Sold comps are the single most important research habit in reselling — this is the
preview version of it.

THE BASIC MOVE WHAT TO WATCH FOR

@ Search the exact brand, model and @ Match condition — a sold “like new" comp
variation on eBay. doesn’'t apply to a scratched item.

@ Filter for "Sold Iltems” — not active listings, @ Ignore the one outlier sale that’s way
which just show hopeful asking prices. above the rest.

® Lookat the last 5-10 sold results, not just ® No sold comps at all in 90 days is itself an
the highest one. answer: demand may not exist.

The full Blueprint goes deeper — sell-through ratios, BOLO databases, and a repeatable research system. This is the entry point.
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WHERE TO START

b Simple Categories To Start Looking
In

You don't need a rare or exotic niche to start. These five are beginner-friendly because
identification is learnable fast.

Trading cards — tiny variations (parallel, serial number) teach you exact Books (specific editions, textbooks) — simple to identify by ISBN,
identification quickly predictable comps

Board games & puzzles — completeness is easy to verify, demand is Kids' toys & building sets — high sell-through when complete, easy to
steady photograph

Small kitchen appliances — easy to test, easy to describe, low shipping

risk

- Low authenticity risk, low shipping complexity, and comps that are easy to find. Perfect for your first 20 listings.
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@ WORKED EXAMPLE

Item Research, Walked Through

A simplified example of the exact thought process — this is what "research before you
buy"” actually looks like in practice.

Item spotted A used board game at a thrift store, priced $4

|dentify Confirm exact title, edition and check the box for all pieces
Search sold comps Search the exact title + "complete” on eBay, filter Sold Items
Read the range Last 6 sold: $22-$31, all complete copies, similar condition
Decide Conservative sale estimate $24 minus fees/shipping ~S$10 - buy

{ This is a simplified walkthrough. The full Blueprint includes the complete max-buy formula and stress-testing steps.
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AVOID THESE

Common Beginner Mistakes

Most early losses in reselling come from a short, repeatable list of avoidable mistakes —

not bad luck.
@) Buying because the price looks low, without checking sold comps first @) Listing with vague titles that don’t match how buyers actually search
@) Guessing at condition instead of testing and photographing flaws @) Ignoring one bad sold-comp outlier and pricing off it anyway
honestly

@) Skipping a SKU/storage system until inventory is already too big to fix
@) Underestimating shipping cost until after the item already sold

Every one of these is a process problem, not a luck problem — which means every one of them is fixable.
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vyl ACTION PLAN

Your First 7 Days On eBay

A short, realistic starting checklist — not a get-rich-quick timeline, just a clean first

week.
Day 1— Set up your seller account correctly and enable two-step @) Day 5 — Photograph and list your first 2-3 items using accurate condition
verification language
Day 2 — Walk through Seller Hub: Listings, Orders, Payments, @) Day 6 — Set up a basic packing station: scale, boxes, tape, labels
Performance

@) Day 7 — Review: what sold, what didn’t, and why — write it down
Day 3 — Pick one category from the list on page 5 and research 10 sold
comps

O Day 4 — Find 3-5 real items you could source locally or already own

By day 7 you won't be rich. You'll have a real, working loop you can repeat and improve.
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WHAT COMES NEXT

If This Is The Preview...

Here’s everything the full eBay Reseller Master Blueprint adds on top of what you just
read.

4 N\
16 full parts — Foundation, Trust, Model, Research, Niches, Risk, Sourcing, Listing,
Operations, Protection, Numbers and more

@) The complete max-buy formula, sell-through method and a BOLO research system

O Real, unedited Seller Hub and order screenshots from an active store $69—99 $ 2 9 ° 9 9

Fillable worksheets: BOLO tracker, niche comparison, pre-buy / pre-list / post-sale . .
checklists One-time payment - lifetime access

@) Buyer message templates and a full glossary

O The 30-day launch plan and 90-day growth plan

digitalscale-lab.com

@ 30-Day Money-Back Guarantee
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